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Home Staging

What is staging  ?

It is the art of professionally preparing a home for sale.

It creates a visual impression that is instantly appealing. The buyer feels like they can move right in. 

Staging ranges from just a consultation to decluttering, rearranging and/or removing furniture, painting, purchasing, organizing, accessorizing rooms  and removing and replacing carpet and other floor covering and window coverings.
Firstly, a stager will walk through and around the exterior/interior of the property making a decision how to optimize the selling price.

Any suggested staging strategies will be noted and reviewed in detail with the homeowner. The homeowner can then choose what they wish improve upon. 

Why should a home be staged ?
Mainly, to increase your home’s value !!

Other compelling reasons are:
1. Staging speeds up the selling process regardless of what type of market you are in.

2. It is less inconvenience to the owner.

3. Appraisers are more likely to value a staged home higher.

4. First impressions are lasting impressions. You never get a second chance to make a good first impression.

5. Staging will cost you less and earn you more than your first “price reduction.” A small investment leads to big returns.

6. Buyers view staged home as homes that have been well taken care of. All those little cosmetic problems send up red flags and they will pick up on them and try to reduce the price of your home.

“Staging speeds up sales in a sluggish market and can bump prices 2% to 10% in a moderate market. The biggest advantage occurs with luxury homes or in a market with bidding wars over properties, where effective staging can boost prices by 30 % to 50% “
(Wall Street Journal, April 30, 2004)
“Home Gain surveyed 2000 realtors and found that moderately price home improvements, ranging from $80-$2,800 made in the preparation for sale yield the highest return when a house is sold.”  
(MSN Money 2004)

Staging is all about “magic.” Buyers only know what they see, not the way it’s going to be.”

(Barb Schwarz, Creator of Home Staging)

Exterior Staging
Stand across the street and take a look at your home from the buyer’s eyes.

· Remove all cars from the front of the house

· Repaint the front door

· Put out a new WELCOME mat

· Put up a new mailbox

· Put up new house numbers

· Remove any clutter of leaves, refuse, garbage cans etc. 

· Power wash the siding on the house

· Repaint any peeling or faded areas of the house, fence etc.
· Flower pots or potted plants can add to the attractiveness
· Wind chimes at the front door

· Replace outdated lighting

· Wash screens and windows

· Lawn is cut and edged

· Prune all shrubs and bushes

· Weed and mulch all planting areas

· Front porch is clear of all debris

· In winter, ensure the driveway and walkways are free of ice/snow

· Turn on all lights when necessary for esthetic as well as safety purposes

· Ensure a key is left inside to access garage and any storage sheds
Interior Staging
Tell a story. Set a mood (think of show homes). Little things like accessories, colorful fabric on tables, fresh flowers, scented candles, furniture set around an area rug is where the difference will be made. Mood should be cozy and comfortable, with a bit of a personalized look to make it stand out from the rest yet neutral enough to allow a buyer to imagine themselves living in your home. Leave them with a positive impression created by properly placed furniture, color coordinated accessories, and everything evoking a cozy and inviting feeling. They can easily picture themselves living in the space, putting their personal belongings in the home, lighting the candles and having their friends over in a warm, homey setting.

The Entry

This area creates a first impression which will set the tone for what is to follow. Keep the entry clear. Create a sense of volume and drama in this area. Fill a vase or two with beautiful fresh cut flowers or long lasting tropical leaves on an entry table. Have a place for removing shoes, hanging coats, putting keys and mail down.
The Kitchen

· Make it sparkle!! 
     Floors, walls, sink, countertops, cupboards        

          And appliances must be super clean.

- Remove all clutter from the countertops

- Wipe down all cabinetry

-  Eat out or use the microwave if a viewing is around suppertime

-  Refrain from using heavy cooking spices that may linger

-  Wash all dishes

-  Take out the garbage

-  Put a vase of fresh cut, colorful flowers on the kitchen table

-  Fill a fruit bowl with fresh, colorful fruit on the countertop
-  Remove all messages, notes, magnets from the fridge

Bathrooms
-  Make them sparkle!!
    The tub, shower, floor, walls, door handles, countertops     

     and the sink must be super clean
-  Repair leaky faucets

-  Remove any calcium build up

-  Set out new white textured towels

-  Lightly scented candles or potpourri can create a nice fresh smell

-  Ensure the toilet seat is down

-  Stash all personal hygiene products like toothbrush, toothpaste,        

    Shampoo, combs, brushes etc.  out of sight

-  Drape a scatter rug in looped chenille over the tub
-   Purchase a new fresh shower curtain 

Bedrooms
-  Make all beds

-  Ensure closets are organized and tidy
-  Pamper and tempt a buyer by setting out a dish with irresistible
   chocolates on a beside table in the master bedroom

Bedrooms  (continued)

-  Set the mood in the master by layering soft material to create  
    an inviting environment to sit, snuggle, settle in.

-  Add deluxe accents with a throw and piles of cushions

-  Depersonalize all bedrooms

-  Thin out furniture to make rooms appear larger

-  Have soft mellow or classical music playing

All rooms
-  Make sure all carpeting is clean or replaced if badly worn

-  Turn on soft easy listening music and keep the volume low.
    A buyer can now imagine themselves in a quiet, serene

    environment.

-  Let the sun shine in !! Open all window coverings 

-  Turn on all lights except glaring overheads including 

    closet lights

-  If appropriate, turn on the gas fireplace or start a fire if you know

    know you will only be out for a short time.

-  Ensure you are not in the home while the buyers are viewing

-  Set the thermostat to a comfortable and appropriate temperature

All rooms (continued)
-  Spot clean all walls, door, handles, wall switches, cupboards, 

    and appliances

-  Unlock all interior doors

-  Remove all valuables from sight 

-  Open windows partially if appropriate 

-  Remove wallpaper. It is almost certain to be outdated
-  Bring rooms alive with small, inexpensive accessories that blend 

    and co-ordinate  with larger pieces

-  Brighten any dull areas with high watt bulbs

-  Remove all heirlooms or ornate fixtures before the listing takes

    effect. E.g. Lace curtains, chandeliers etc.

-  Remove all clutter especially in or on closets, countertops,

    and bookshelves.

-  Rent a storage locker for excess furniture, seasonal clothing 

   and other items

-  Remove personal items incl. trophies, family photos, 

    religious articles etc. so a buyer can imagine living in 
    your home. These are distractions.

All rooms  (continued)

-  Restore rooms to their original use

-  Turn on all lighting                                                                                                   

-  Open all window coverings during the day time

-  Consider painting in neutral tones where trim and walls

   are faded, worn or chipped

-  Remove all traces of pets and their paraphernalia
-  Cleanliness is next to Godliness. Make the home sparkle !!

-  Remove excess furniture and unnecessary articles to create 

   spaciousness

-  Fresh, clean smell is critical. Get rid of cooking odors, smelly 

    shoes, gym clothes, smoke, garbage etc.

- For safety ensure all stairs and steps are clear

-  Clean light fixtures, window blinds and  lamp shades

-  Replace outdated flooring
What staging is not !
Staging is about impressions and feelings. It does not cover certain aspects which may also be important in the sale of your home. Make necessary repairs. Ensure outlets work, doors open with a key, toilets flush, windows and doors shut smoothly. Ensure all heating equipment, appliances and fixtures are in good working order. Have the home inspected by a qualified tradesperson  for any mechanical, electrical, plumbing or other structural aspects of the home.
In general, if it’s busted ……. Fix it !

Some items to consider in this regard are:

     -   Repaint where necessary
· Replace any broken items

· Replace all burned out light bulbs

· Oil any squeaky hinges, doors, closets
· Fix all loose and moldy caulking

· Repair any leaky faucets

· All appliances in good working order
· Remove all calcium deposits

· Repair dripping faucets

· Fix loose doorknobs, sticking doors and drawers

· Repair any crack tiling or windows

When you go to the theater, they set the stage. Your home is the stage, the stager is the director and the home owner is the actor. The buyers and the agents are the critics.
Staging is all about “magic.” Because the “buyers only know what they see, not the way it is going to be.”  

 (Barb Schwarz) 
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